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The Essential Sales and Persuasion Manual For All Self-Respecting Sales
Professionals. Written by a sales veteran with atrack record spanning millionsin
sealed deals, this book blends the best psychological, NLP (Neuro Linguistic
Programming) and classical persuasion techniques with a street-wise, gritty
success system based on the author's own hard-won experience in selling and
training sales professional s at the highest level. This book strips selling back to
the bone giving you the essential tools you really need to beat your competition
to a pulp and win the admiration of your customers, clients and peers. Inside you
will learn. . . * Surefire Objection Handling Techniques* Sneaky Tricks For
Dodging The Gatekeepers* How To Tap Into Your 'Top 10 State' For Success *
Hypnotic Sales Techniques * Killer Closes and The Art of The Finishing Move *
How To Hook For Powerful Results* How Using The 'ABC Principle' Will
Boost Your Sales* Vita Tips From A Pro For 'Big Game Hunting' * . . .and
much more Ideal for the veteran sales person or for those just starting out in the
wonderful world of selling, Bare Knuckle Selling gives you the essential
information you'll need to be the best in your class.
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Editorial Review

From the Publisher
This book along with its companion volume, Bare Knuckle Negotiating, gives you a complete system of
persuasion that's proven to work in the real world.

If, like us, you believe that books written by people who walk the talk, that is - people with "muddy boots"
(or in the case of Simon "bloody fists") are valuable then you'll love what Simon has to share.

About the Author
Simon Hazeldine is a recognised expert in the fields of:

- The Psychology of Performance
- The Psychology of Influence
- Selling and Negotiation

Simon writes a monthly column on the psychology of performance in four national magazines and is the
author of: "Bare Knuckle Selling”, "Bare Knuckle Negotiation™", The "Winner's Edge: Psychological

Strategies for Exceptiona Performance”, "The Inner Winner" and a series of eight psychological training
guides for martial artists and sportspeople.

Simon works internationally as a speaker, trainer, coach and facilitator in the areas of performance,
leadership, sales, negotiation and influential communication. His"High Performance Coaching Skills",
"Group Training Techniques' and "Negotiation Skills" programmes are currently being used in 28 countries
around the world.

Simon has a Masters Degree in the psychology and management of performance. In addition he is Certified
as aMaster Practitioner and Trainer of NLP, and is a Fellow of the Institute of Sales and Marketing
Management.

Simon has extensive experience in sales both in the UK and abroad and has been responsible for numerous
client accounts each worth in excess of *£20 million in sales.

Prior to his career as atrainer and speaker Simon provided event security and personal protection servicesto
celebrities in the television and music industry.

Excerpt. © Reprinted by permission. All rights reserved.
Let'stake off the gloves.

Let's get in the street.
Let's do business where the rules don't matter: In the real world.
After al, isn't there where all the selling takes place?

Sdlling doesn't take place in alab. Or in aclass room. Or in aweekend seminar where everything is
controlled. Selling -- real world selling -- takes place in real time, with real people, in real situations.



If you don't know how to street fight in the raw world of right now reality, you won't sell anything to
anybody.

And you and your family will starve.

Thank goodness this book isin your hands. Once you absorb the principles and methodsin it, you'll have the
skills integrated within you to do battle in the streets and make the cash register ring loud and clear.

Y ou won't actually be fighting anyone, of course. But you'll be winning in the game of life where the only
thing that counts is the thing you want the most: the sale.

Read this book. Become one with this book. Share it with coworkers (but not your competition).
And then go out and profit.

Expect miracles.
Dr. Joe Vitae

Users Review
From reader reviews:
Arlen Bullock:

Do you one among people who can't read gratifying if the sentence chained inside straightway, hold on guys
that aren't like that. This Bare Knuckle Selling (second edition): Knockout Sales Tactics They Won't Teach
Y ou At Business School book is readable through you who hate those perfect word style. Y ou will find the
data here are arrange for enjoyable looking at experience without leaving perhaps decrease the knowledge
that want to giveto you. The writer of Bare Knuckle Selling (second edition): Knockout Sales Tactics They
Won't Teach Y ou At Business School content conveys thinking easily to understand by most people. The
printed and e-book are not different in the written content but it just different such asit. So, do you continue
to thinking Bare Knuckle Selling (second edition): Knockout Sales Tactics They Won't Teach You At
Business Schooal is not loveable to be your top record reading book?

Richard Hund:

Nowadays reading books are more than want or need but also become alife style. This reading routine give
you lot of advantages. Advantages you got of course the knowledge the particular information inside the
book which improve your knowledge and information. The info you get based on what kind of reserve you
read, if you want get more knowledge just go with education and learning books but if you want feel happy
read one together with theme for entertaining such as comic or novel. The actual Bare Knuckle Selling
(second edition): Knockout Sales Tactics They Won't Teach Y ou At Business School is kind of e-book
which is giving the reader unpredictable experience.

Rita Lattimore:

Hey guys, do you would like to finds a new book to read? May be the book with the concept Bare Knuckle
Selling (second edition): Knockout Sales Tactics They Won't Teach Y ou At Business School suitable to



you? Often the book was written by renowned writer in this era. The particular book untitled Bare Knuckle
Sdlling (second edition): Knockout Sales Tactics They Won't Teach Y ou At Business Schoolis one of several
books that will everyone read now. This book was inspired many men and women in the world. When you
read this guide you will enter the new dimension that you ever know previous to. The author explained their
ideain the simple way, thus all of people can easily to know the core of thisreserve. This book will give you
alarge amount of information about this world now. So you can see the represented of the world in this
particular book.

Dianne Roy:

Do you have something that you like such as book? The reserve lovers usually prefer to opt for book like
comic, brief story and the biggest an example may be novel. Now, why not seeking Bare Knuckle Selling
(second edition): Knockout Sales Tactics They Won't Teach Y ou At Business School that give your
entertainment preference will be satisfied by simply reading this book. Reading practice al over the world
can be said as the means for people to know world a great deal better then how they react toward the world.
It can't be claimed constantly that reading practice only for the geeky person but for al of you who wantsto
always be success person. So, for al you who want to start reading through as your good habit, you can pick
Bare Knuckle Selling (second edition): Knockout Sales Tactics They Won't Teach Y ou At Business School
become your own personal starter.
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